The 3 Biggest Problems Script

Hello, my name is (your name here), I am the (your title here) of  (name of business). We are the (enter platitude here) (type of business) in the (area of service). 

We help (specific target market) eliminate their frustrations and concerns by helping them sort through the (# of competitors) different (type of companies) so they can make the right decision. 

You’re probably not aware that the (#) biggest (problems-concerns-frustrations)  (target market)  have when trying to (find – look for – buy)  a (type of business or product) are: 

1. (customer value number one – number one hot button) 

2. (customer value number two – number two hot button)
3. (customer value number three – number three hot button)
As a matter of fact (industry statistics that confirm the business’ frustrations are accurate).  

At (name of company) we do something that is very (unique – different- ???). Out of (#) (type of businesses) in the (area of service) we’re the only ones that: 

1. (solution to customer value number one – number one hot button)

2. (solution to customer value number two – number two hot button)

3. (solution to customer value number three – number three hot button)

That’s why  (evidence – client satisfaction ratio, award, etc.).  We’ve created the FREE (sales tool) called (title of sales tool). It will show you how (#) (things – questions) to look for/ ask) when trying to (find/ buy) your (type of product/ service or business) 
